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With collections on the shop floor changing faster and faster, retail 
managers face a bewildering volume of new additions to their in-store 
repertoire and fashion retail sales reps have to be very diligent about 
building a good relationship with the managers. They also need to keep 
track of how their merchandise is displayed, sold on the shop floor. 
This requires accessing and capturing data when there is no network 
available. Pulsar was an ideal solution for this situation. It was 
recommended to Deckers brands by the Salesforce account team.

Offline store visit execution

The effective use of product display, demonstrations and shelf 
placement is a science. The better a brand can do it, the more sales they 
will make. Precisely where and how product promotions are positioned 
can either send sales through the roof or fail to propel them to their full 
potential. Product layout and displays influence both the shopping 
atmosphere and shopping behaviors of consumers visiting the store. 
This is why Deckers Brands reps always take pictures of how their 
merchandise is displayed on the floor. Pulsar with its capability to 
upload multiple pictures with a single click was a great fit.

Ability to upload multiple pictures

Deckers Brands is a global leader in designing, marketing and distributing 
innovative footwear, apparel and accessories developed for both everyday casual 
lifestyle use and high performance activities. The Company’s portfolio of brands 
includes UGG®, Koolaburra®, HOKA ONE ONE®, Teva® and Sanuk®. 
Deckers Brands products are sold in more than 50 countries and territories 
through select department and specialty stores, Company-owned and operated 
retail stores, and select online stores, including Company-owned websites. 
Deckers Brands has a 40-year history of building niche footwear brands into 
lifestyle market leaders attracting millions of loyal consumers globally.
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